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THE DECORATOR AND FURNISHER. 



[October, 1882. 




No. 1. — George and Arabella fall in loVe with a new sofa (price 
$40), yes, it was just what they wanted, bnt after a long debate- 



No. 2. — They decide to economize a little by taking the old sofa, 
which is upstairs, and making it do for the season. All it needs is N °- 3.-The old sofa comes back from the repairer's-new springs 

a new spring and the hind leg fixed, and Arabella will make a cover ™ d legs; the cover is placed on It, the general effect is not satisfactory 

for it herself-" it can't cost much." The y decide that the *«* shonld be cut off " 




No. 4. — It again comes home, the back cut off. Now, of course, 
the cover will not fit; in despair they decide to have it upholstered 
in reps; of course it will' be expensive, "but then, we shall have 
a nice thing." ■ ' ■ \ ■ 




VJMkSa^v* . =^=—. 



No. 5. — The old sofa home once more, upholstered in reps. 
They count the cost: . New springs and legs, $15; alterations in back, 
$8; upholstery in reps, $15; cover, -which 'was not used, $4; total, 
$42.. Cost of the much coveted new sofa was $40; bnt the saddest part 
is, the old sofa, notwithstanding its expensive repairs, is- nothing but 
an old sofa still — a disappointment, an eye-sore, a betenoir. 



No. 0.— Final Tableau. The old sofa " toted " back up stairs— the 
new- sofa purchased — peace reigns— to fa, so good. 



TRADE OPINIONS BY REPRESENTATIVE DEALERS. 



R. GLEDHILL, 



Without exception, the Vail trade, which is now 
rapidly under way, will show greater results than in 
any preceding season. The manufacturer, general 
dealer and retailer in chamber and parlor furniture 
aud in carpets, the upholsterer, the fancy and artistic 
dealer, the lace curtain and tapestry importer; in 
fact, every branch of the trade reports the same 
thing, an unusually brisk Fall business, which pro- 
mises to exceed that of any previous year. Among 
so many and such large sales, it is to be inferred 
that, in addition to the regular lines of goods, many 
novelties are being shown. With a view of ob- 
taining the personal opinions of leading dealers, as 
to the condition of business, novelties, prevailing 
styles, etc., a representative of this journal called 
upon the gentlemen named below, with results as 
stated. 

* 

Mb. Reiine Martin, of the Hartford Carpet Co., 
thought the trade had been larger than ever before 
known. The production lias been mmh greater, 
and the country has taken the whole production. 
This might be attributable to. various causes; perhaps 
more than anything else, to the growing increase in 
population and the large number of new buildings. 
These causes, ' aided by a general season of pros- 
perity, have given buyers confidence. Mr. Martin 
thought there was a tendency towards Bmaller pat- 
terns and more quiet colors, though brighter colors 
might prevail among the country trade. The people 
were becoming more cultivated, and a much higher 
standard, consequently, was necessary 
* 

Mb. Smith, of Messrs. Walter Scott k. Co., re- 
ported that business bad been fully as good, if not 
better, tban they had anticipated. Regarding the 
particular figure or color that hud prevailed, he 
thought that in the Brussels the Ecru still retained 
its popularity, and probably would for some time to 
come, though there was a disposition to give way to 
an old gold ground. Bold floral designs seemed to 
take tbe lead, if any, though general styles prevailed. 
Subdued colors and patterns did not seem to take 
well at all, while there had been heavy sales in rich, 
tasty designs. The writer was shown a stylo called 
the Moresque effect, which has had a large sale, 



and which was, indeed, a beautiful carpet. The 
ground, instead of being- one shade, -was made up of 
two or three colors, twisted in one skein, and pro- 
ducing a most pleasing effect. 

* 

Gov. Davis, of Messrs. H. B. Claflin k Co., said 
the increase of trade thus far was 25 per cent, more 
than the corresponding time last year. The Southern 
trade with them had been very large. As regarded 
styles and colors, he thought these were apt to 
follow the prevailing hues in upholstery, ribbons, 
dress goods, &c; they were becoming more delicate 
and figures were finer. The great quantity of new 
buildings, no doubt, contributed very largely to the 
increased sales, making the season much earlier and 
longer. The Fall trade was growing and constantly 
taking from the Spring trade. ; People were no 
longer buying their carpets in. the Spring, and 
shutting up their homes for the Summer, Instead 
they are now buying in the Fall. The rug trade 
has been almost double that of any previous season, 
and is constantly on the increase. 

* 

A representative of Mr. Kimball, of the Bigelow 
Carpet Co.. reported the ' sales of the present 
season as almost 60 per cent, in advance of last 
season. Catering as they did, to various classes, 
they have hardly any particular prevailing shade 
or design. ■ Though there might be a tendency 
towards finer figures, there was, nevertheless, a 
large demand for bold, striking designs, while 
in color there are a multitude of shades; as carpets 
are made to match the upholstery and furnishing of 
a room, there must be a great variety to choose from. 

* 

A representative of the Lowell Carpet Co. re- 
ported that they were all sold up. Their sales bad 
been large, and mostly to Northern and Western 
buyers. Ecru seemed to be a prominent color, and 
there had been a demand for bold and striking figures 
and floral designs. 

*^- 

31b. Beresford, of the firm of Messrs. Jos. Wild k 
Co., stated that their trade a year.' _o was very 
large, and their business this Fall was about 
the same. They anticipate a very large trade 
during the next two months, and thought in the 



Spring it would be still better. There were few 
novelties in the way of mats and matting, though 
in rugs there was a demand for rich and expensive 
styles. Many of these were imported, and were, 
indeed, very fine. 

With Messrs. Shepard Knapp k Co, every- 
thing was very brisk, and a large business was re- 
ported. As far as styles and colors were concerned, 
there seemed to be -a call for floral designs, and 
Ecru was by far the predominant color. There is 
considerable tendency toward " high art " patterns, 
and the prevailing so-called " craze " was quite a 
governing element. But withal, there was a growing 
disposition to make tasty and sensible selections. 

Mb. Sloanb, of Messrs. W. k 3. Sloane, was hardly 
prepared to give any estimate of what the seasons 
trade would foot up, but from present indica- 
tions thought it would be unusually large. The 
trade in their new and most commodious quatters 
was fully up to their anticipations. They had no 
particular novelty which they were offering, the 
same figures and shades of last season being mostly 
called. for. . Being asked if. there was not a tendecey 
towards smaller figures, Mr. Sloan replied, that so 
many of their patterns had been of the finer kind, 
that they hardly noted the change, if, indeed, there 
was any. 

*- 

The Phebix Furhiiure Co. report that their 
sales, and those of other manufacturers, *are the 
greatest ever known. Mahogany is the leading 
wood, though ebony goods are having quite a sale. 
A combination desk in cherry is having a good run, 
while the cheval glass suits are again coming in 
vogue. A new feature of the rolling-top desk is a 
covering of wood, to replace the former cloth cover- 
ings, which soon became soiled. They are doing a 
considerable export trade, sending goods to Africa, 
Jamaica and Mexico. 

Mb. Wheelock, of Messrs. Nelson, Matter k Co., 

gave it as his opinion that walnut would be more j 

popular and more used this year than any other, i 

He said they were making at le&t 75 per cent, of ! 

( Continued on following pages.) \ 
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